This is something that homeowners have needed to read for a long time.  This information is brutally honest and straightforward.  If you are offended by it, then more than likely you’re offended because the information is true and you don’t want to be wrong.
How to Sell Your Home Quickly
and
Why Yours Won’t Sell
Trying to sell your home by yourself?  No luck?  Here’s why.

Frustrated home sellers like yourself commonly suffer from a costly ailment, called "selective hearing."  When your agent or broker told you what your house could sell for, you probably brushed off their advice and added lots of money to the sticker price.   

You probably thought, what do they know?  They didn’t put the sweat into the house, plus you’ve renovated, you’ve done things, and homes have appreciated.  Worst of all, you are one of the people who ALWAYS thinks that theirs is the best little house.  
Then reality kicks in real hard and you find out the hard facts, and your house sits on the market for months.  So being a human, you get nervous and lower the price ... a little, but too little.  If you've been aggressively marketing your property for six weeks and if you don't have dead people in front yard, your house is probably priced more than 10 percent over fair market value and that’s a fact. 

If you're having trouble stomaching a 10 percent price drop, let me explain why you need to reconsider and quickly.  Let’s use an average number of $150,000 home.  

Not Changing Price

$150,000 – Sell Price

$145,500 – What you’ll actually take

$4500 – Closing Costs

$4000 – Holding Costs (Mortgage Payment x Months to Sell)
$137,000 – Total Profit to you = headaches, time, insurance, taxes, etc
or
10% Price Drop

$135,000 – 10% Price drop = instant sale, less hassle, etc

Or you thinking about using an Agent?  Make sure you know the numbers.  Usually home owners raise their prices to compensation for the Agents commission, but ALL this does is make the home ten times harder to sell and even market, because the cost can’t be justified.  And please don’t be one of the those people who try to convince me that their home sold for $150,000 when actually it only sold for $127,000 after the cost were taken out.  I’ll show you:
Agent Scenario

$150,000 - List Price of Home

$145,500 - Actual Offer (97%)

$10,500 - Less Commission (7%)

$4,500 - Less Closing Fees (3%)

$4,000 - Days till Sold Costs (4%)
$126,500 – Total Profit

You notice how much an agent will really cost you?  

Often, the real reason a house won't sell is not disinterested buyers, but when someone like yourself falls prey to "need-based pricing."  Meaning you think, "I need to get X-amount because that's what I paid for it."  Either that, or you equate the value of your home with similar homes in pricier neighborhoods.  Or worse yet, you base the value of the home on emotional reasons, not rational ones.  I have actually known people who have been so stubborn and kept telling me over and over how much time and love they put into the house.  And that it is worth that much, and then get mad at me, only to find out that their “great” home didn’t sell at their price for a year.  But they were so stubborn that they wouldn’t lower their price.  

Always remember, coming out even is so much better than coming out under.  It’s a home, get over it.  Get it out of your hair, get it out or your liability and move on with your life.  You will have other opportunities, just don’t be one of those people who get so freakin’ greedy.  
So how can The Property Solutions Group, LLC help?  What in the world can you all do?  We are the ones who will offer you fair price for the home.  Sometimes you will come out even, and sometimes you may come out ahead.  But remember, by getting mad or being stubborn, you are only hurting yourself.  

Contact Us Now to find out if there is anything we can do for you.

513-241-TPSG (8774)

800-959-5791 (toll-free)

www.ThePropertySolutionsGroup.com
info@TPSGonline.com

